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Managing our clients needs



The Treaty Reinsurance Division delivers
to its clients all the services which fulfill
Non-Marine reinsurance needs.

Tysers Treaty Reinsurance Operating Division 

TREATY REINSURANCE

“Without the need to respond to outside shareholders demands,
our sole focus is on you; the customer. How we can deliver
what you need is pre-eminent in our minds.”

Charles Mathews
Managing Director

TREATY REINSURANCE DIVISION – Managing our clients needs

In response to the specialist skill sets demanded by their
markets and clients respectively, the Treaty Reinsurance
Division works closely together with the International
Property and Casualty division to maximise available
capacity and coverage from the Treaty and Facultative
Markets to ensure that our clients obtain the best
product design and most competitive pricing across
those markets.



Areas of Expertise

The services we provide include:

■ Evaluation and the setting of retention levels.

■ Exposure modelling and advising on EML and adequacy of protection.

■ Appropriate reinsurance products, tailored wordings and competitive pricing.

■ Access to all the major reinsurance markets.

■ Product Development in niche areas including crop, credit life and derivative crossovers.

Key Strengths

■ Independence – As an independent, London based broker, without a network of overseas broking

offices, we have no regional conflicts and are free to operate in a manner that allows us to focus

entirely on our clients’ needs.

■ Service Levels – Client satisfaction is paramount and our rapidly expanding client base is testament

to the high level of service we provide.

■ Claims Handling – The broking and claims teams work hand in hand to deliver a co-ordinated service.

Unlike many other brokers, our claims staff are integrated within our broking divisions. They are

highly valued by the company and our clients alike, with whom they maintain a clear and regular

dialogue, irrespective of the level of specific claims activity.

■ Bespoke Programmes – We provide a high level of technical expertise enabling us to design complete

treaty and facultative programmes utilising both traditional and alternative methods of risk transfer.

■ Access to World Markets – We have relationships in every key reinsurance market worldwide and

therefore are well placed to provide first class security at the right price.

■ Varied Client Base – Ranging from large state owned Insurance Corporations to captive insurers

and London Market insurers.

■ Global Reach – A wide-ranging territorial reach, with business from the UK, Europe, Australasia,

Latin America, the Middle East, Africa and Asia.

■ Direct Relationships – The ability to work directly with Insurers, Reinsurers and Captive managers.
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